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It has become increasingly important to be on
top of Referrals — both inbound and outbound.
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Referral Management features:

# Single form for inbound and outbound entry

User defined Directions, Status, Type, and Source of Business
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Sample Outbound Referrals report grouped by Office
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Link inbound referrals to Office, Listing, Sale, and Agent

Link outbound referrals to outside Agent, Broker, and Company
Unlimited notes that print on the Referral Report

Closed Sales trigger Referral payment

Payment can be via Accounts Payable, and can be initiated by the
sale close

As with all REALedger data entry forms, Find data easily with case
sensitive lookups on all fields.
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Direction (i.e. inbound or outbound)
Status (i.e. Open or closed)

Type
Source of Business

Sort and Group on:
Agent
Office
Firm
Referring Company
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